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Mom Doesn't Have to Go @KHOW
Back to Work \My Plan

A hypothetical client story based on common situations we see

The Situation

Sometimes people don't reach out because things are falling apart. They reach out because
life is moving fast — and the pressure is starting to build.

In situations like this, a couple might be in their late 30s. One income. Young kids at home.
A great career that’s taken off quickly. On paper, things look strong.

But behind the scenes, it feels heavy. Questions start piling up:

Do we really have enough?

Are we saving enough?

Are we missing something important?

Is this pace sustainable?

Providing advice and
guidance to help
Eventually, one simple question rises to the top: “Do we actually have this.. or are we just you achieve financial

hoping we do?” independence

Does this all still work if one of us stays home longer than planned?

What's Creating the Pressure

In situations like this, the stress usually isn’t about money alone — it's about complexity and
responsibility.

We often see:

A fast-growing income with uneven cash flow

Stock options or bonuses adding tax uncertainty

Questions around how much to save versus how much to keep accessible
Insurance decisions that haven’t been revisited as life has changed

Big life choices looming — housing, childcare, career flexibility

A constant feeling of being “on the hook”

When everything depends on one income, uncertainty tends to feel louder.
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This case study is a hypothetical

How We'd Approach a Situation Like This scenario based on common client

experiences. Names, details, and

If a family came to us feeling this way, the goal wouldn't be to restrict their lifestyle or tell outcomes are illustrative only and are
them to “do less.” not intended to represent any specific

individual or guarantee results.
It would be to create clarity around what’s possible.

A planning process would typically focus on:

Understanding cash flow and savings in real terms, not just percentages
Evaluating how compensation, benefits, and taxes interact
Stress-testing different scenarios — including flexibility around work
Reviewing protection planning to reduce single-income risk

Making sure savings decisions align with both today and the future

Creating a clear framework so big decisions don't feel so intimidating

The goal is not perfection. It's confidence.

What Often Changes

When families see everything laid out clearly, the conversation tends to shift.

Instead of asking “What if this doesn’t work?’, they start asking “What do we actually want
this season of life to look like?’

The numbers stop feeling abstract. The tradeoffs become clearer. The pressure eases.

And many families realize that they don’t need to rush decisions — they just need a plan
that supports them if life doesn’t follow a straight line.

That’s when financial planning stops being about money — and starts being about choices.

If that sounds familiar, you're not being unrealistic — you're being intentional..
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Know My Plan

L Tell us what you're struggling with, learn how we can

help, and decide if we're a good fit. ‘ Know
One-Page \ I
Financial Plan Walk away with a COMPLIMENTARY financial plan that \My P an

S — oy includes a clear financial picture of where you are now, a
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f" defined list of goals to work toward, and concise steps to Get started at
start you on the right financial path. KnowMyPlan.com




