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Retirement Ready

A hypothetical client story based on common situations we see

The Situation

As retirement gets closer, the questions tend to change.

Earlier in life, it's mostly about saving. Later on, it becomes about not messing it up.

In situations like this, a couple might be in their late 50s or early 60s. They've worked hard,

saved consistently, and done many of the right things over the years.
But as the finish line comes into view, a new kind of uncertainty sets in.
They start wondering:

Do we really have enough?
What if the market drops right before we retire?
How do we turn savings into income without running out?

Are we overlooking something important?
The question they're really asking is simple:

“Are we actually ready?”

What's Creating the Anxiety

At this stage, the concern usually isn’t effort — it’s transition.
We often see:

A lifetime of saving with no clear income plan
Retirement accounts that look healthy but feel abstract
Worry about market volatility so close to retirement
Questions around Social Security timing and taxes
Uncertainty about healthcare and long-term care costs

Fear of making a decision that can't be undone

When paychecks stop, every decision feels heavier.
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you achieve financial
independence
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How We'd Approach a Situation Like This
If a couple came to us feeling this way, the goal wouldn’t be to predict the future.

It would be to create a plan that holds up through uncertainty.

A planning process would typically focus on:

Translating savings into a sustainable income framework

Identifying which dollars are meant for near-term spending versus long-term
growth

Reviewing account types to understand tax implications of withdrawals
Stress-testing the plan against market volatility and different scenarios
Clarifying how Social Security and other income sources fit into the picture

Creating a strategy that balances confidence today with flexibility tomorrow
The objective isn’t to eliminate every risk.

It's to ensure there’s a thoughtful plan for navigating them.

What Often Changes

Once people can clearly see how retirement income might flow, something shifts.
The fear of “What if we're wrong?” softens.

Instead of focusing on account balances, the conversation turns to lifestyle.
Instead of reacting to headlines, decisions are guided by the plan.

People stop wondering whether they canretire — and start thinking about how they want to
spend their time.

Retirement stops feeling like a cliff..and starts feeling like a transition.

If you're asking yourself whether you're truly ready, you're asking the right question.
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M 1S L Tell us what you're struggling with, learn how we can
0 help, and decide if we're a good fit.
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Financial Plan Walk away with a COMPLIMENTARY financial plan that
- Q@QDX Faw includes a clear financial picture of where you are now, a
N defined list of goals to work toward, and concise steps to

start you on the right financial path.
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This case study is a hypothetical
scenario based on common client
experiences. Names, details, and
outcomes are illustrative only and are
not intended to represent any specific
individual or guarantee results.
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